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Description
Qudian Inc. operates online consumer finance platforms by using big
data-enabled technologies, such as artificial intelligence and machine
learning, to transform the consumer finance experience in China. It offers
online credit products such as small cash and merchandise credit
products.

Headquarters

Beijing, China

Founded

2014

Employees

1,014

Listing Date

10/18/2017

Lead Underwriters

Use of Proceeds
Qudian will receive net proceeds of approximately US$798.9 million from
this offering. The company anticipates using the net proceeds to engage
in marketing and borrower engagement activities, strategic acquisitions,
and general corporate purposes.

Offering Price

$24.00

Shares Offered

37.5 million American Depository Shares (including
1.9 ADSs named from selling shareholders)

Gross Proceeds

$900 million

Source(s): Company website, 424B4 filling
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Key Metrics – IPO

Shares Offered at the time of IPO*

37.5 million

Number of Shares per ADS

1

Issue Price (per ADS)

$24.00

Total Shares Outstanding after IPO*

330 million

Market Value at Issue Price1

$7.9 billion

Enterprise Value at Issue

Price2

Total Revenue ($mm)

26.79x

Listing Date

10/18/2017

First Day Closing Price

$29.18

CA

GR

%
.51
3
2
=3

$35

Number of Active Borrowers (k)

40,599

1,230
199

166
Dec '16

2016

2017*

Dec '14

Number of Transactions (k)
7,023

Jun '17

Dec '14

Dec '16

Jun '17

$5,636

40,509

$76
Dec '16

Dec '15

Outstanding Principal ($mm)

2,687
Dec '15

$627

$85

2015

6,115

Dec '15

$4,754

$212

$4
2014

Dec '14

$5,635

$270

$8.4 billion

EV / LTM Sales

Transaction Amount (Credit Drawdowns) ($mm)

Jun '17

Dec '14

$334

Dec '15

$934
Dec '16

Jun' 17

Source(s): Capital IQ and 424B4 filings
1. Market Value based on shares outstanding from 424B4 filings and IPO issue price of $24.0;
2. Enterprise Value is based on the calculated Market Value at Issue Price and Net Debt for as on December 31, 2016 taken from 424B4 filings.
* The financials in 2017 are recorded in six months ended June 30,
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Company Overview

Qudian is the largest online provider of small cash credit products in China in terms of the number of active borrowers and the amount of
transactions in the six months ended June 30, 2017.
§

§

Qudian has facilitated approximately RMB38.2
billion (US$5.6 billion) in transactions to 7
million active borrowers.

Qudian targets hundreds of millions of quality, unserved or underserved young,
mobile-active consumers in China.

480 merchandise suppliers on the platform offer
48 million registered users with an expanding
range of product categories.

The company is a pure online platform, with nearly all of the credit facilitated through
mobile devices, providing consumers with a convenient experience.

§

The company currently offers cash credit products, which provide funds in digital form,
and merchandise credit products.

§

Qudian aggregates borrowers’ behavioral data as inputs for its credit assessment
model and utilizes machine learning to accurately assess borrowers’ credit profiles.

§

The company has established a strategic partnership with Ant Financial and
cooperates with a variety of institutional funding partners such as banks, a consumer
finance company, and other institutions to secure sufficient amounts of funding for
credit drawdowns.

The total revenue increases from RMB24.1
million (US $3.9 million) in
2014
to
RMB1,442.8 million (US$212.8 million) in 2016.
The total revenues further from RMB371.6
million in the six months ended June 30, 2016
to RMB1,833.1 million (US$270.4 million) in
the same period in 2017.

%

Qudian enjoys over 82.7% repeat borrowers.

Qudian processed an average of 9,521 credit
drawdowns and 21,482 repayments per hour.

Source(s): Company Website, Form F-1 and 424B4 filings
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Company Overview

Credit Products Offered
§

§

§

Revenue Streams

Qudian’s platform facilitates two types of credit products:
§ Cash credit products, which provide funds in digital form
§ Merchandise credit products
Cash credit products comprise short-term, unsecured lines of credit that
can be drawn down at any time, subject to the company’s approval at the
time of each drawdown request.
Merchandise credit products are for financing borrowers’ direct
purchase of merchandise on an installment basis through the
marketplace that connects consumers with merchandise suppliers. Only
customers with approved merchandise credit limits can make purchases.

Qudian has two major revenue streams:
§ Financing income is referred to as financing service fees. The
Company charges financing service fees for facilitating the financing,
managing the financing platform and for acting as a guarantor for the
financing.
§ Sales commission fees are earned from its merchandise installment
credit services on the products purchased from suppliers on behalf of
the borrowers. The fee earned is fixed based on the retail sales price
without considering the financing terms chosen by the borrower.
Total Revenue Break Down in 2016

9%
Financing income

Cash credit products

Merchandise credit products

2 months

8 months

$136

$184

Maturity (months)
Average Size ($)

Sales commission fees
Penalty fees

89%

Source(s): Company Website, SEC filing

5

Qudian Inc. IPO – Executive Summary
Market Opportunity

Rapidly growing private consumption level in China
According to the Oliver Wyman Report, China’s private consumption is expected to
grow at a CAGR of 6.8% from 2015 to 2021. Consumers’ willing to spend manifests an
increase in demand for consumer credit.

Qudian’s strengths include:

Shifting toward an internet-driven economy
The number of mobile payment users is expected to increase from 469 million in 2016
to 697 million in 2021. Gross merchandise value, or GMV, of the online retail and mobile
commerce market in China is expected to grow to $1.8 trillion and $1.5 trillion,
respectively, in 2021.

§ Effective data-driven analytics and credit assessment model

§ Market leadership
§ Small credit, big data
§ Ant Financial partnership
§ Collaboration with institutional funding partners
§ Highly competitive operating efficiency
§ Visionary and experienced management team

Innovative financial solutions for large potential customer base
Consumers in China between the ages of 18 and 35, amount to approximately 367
million in 2016 and many of these individuals are active shoppers with no credit history.
Qudian provides easily accessible and affordable finance solutions to these borrowers.

Qudian’s growth strategies include:
§ Investing in technology

Evolving lending marketplace

§ Increasing the diversity and depth of funding sources

Given capital availability, growing consumer income, improved government regulations
and financially active consumers with no credit history or difficult access to credit, the
consumer lending marketplace in China is expected to grow at a CAGR of 61% from
2016 to 2020.

§ Broadening user reach
§ Expanding and enhancing product offerings and
§ Attracting and retaining exceptional employees

Source(s): Company Website, 424B4 filings
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Financing History

Series/Type

Amount
($million)

07/08/2016

Series F

$428.0

The company raised $428 million of Series F venture funding from Hangzhou Liaison
Interactive Information Technology and Phoenix Wealth Holding Group.

08/11/2015

Series E

$200.0

The company raised $200 million of Series E venture funding from Ant Financial, Kunlun
Wanwei Technologies and Source Code Capital.

04/08/2015

Series D

$100.0

The company raised $100 million of Series D venture funding from lead investor, Beijing
KunLun Wanwei Technologies. Source Code Capital also participated in the round.

12/02/2014

Series C

$100.0

08/15/2014

Series B

$25.0

01/04/2014

Series A

-

Date

Lead Investor(s)

Transaction Notes

The company raised $100 million of Series C venture funding in a deal led by Source
Code Capital.

The company raised $25 million of Series B venture funding in a deal led by Source Code
Capital.

-

-

Source(s): Crunchbase.com
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Disclaimer
§ The principals of Evolve Capital Partners are registered representative of BA Securities, LLC Member FINRA SIPC, located at Four Tower Bridge, 200 Barr
Harbor Drive, Suite 400 W. Conshohocken, PA 19428. Evolve Capital Partners and BA securities, LLC are unaffiliated entities. All investment banking services
are offered through BA Securities, LLC, Member FINRA SIPC. This presentation is for informational purposes only and does not constitute an offer, invitation or
recommendation to buy, sell, subscribe for or issue any securities or a solicitation of any such offer or invitation and shall not form the basis of any contract with
BA Securities, LLC.
§ The information in this presentation is based upon Evolve Capital Partners estimates and reflects prevailing conditions and our views as of this date, all of which
are accordingly subject to change. In preparing this presentation, we have relied upon and assumed, without independent verification, the accuracy and
completeness of information available from public sources. In addition, our analyses are not and do not purport to be appraisals of the assets, stock, or business
of the Company or any other entity. Neither BA Securities, LLC nor Evolve Capital Partners makes any representations as to the actual value which may be
received in connection with a transaction nor the legal, tax or accounting effects of consummating a transaction. BA Securities, LLC and Evolve Capital Partners
do not render legal or tax advice, and the information contained in this communication should not be regarded as such.
§ The information in this presentation does not take into account the effects of a possible transaction or transactions involving an actual or potential change of
control, which may have significant valuation and other effects.
§ The information in this presentation is confidential.
§ If you are not the intended recipient or an authorized representative of the intended recipient, you are hereby notified that any review, dissemination or copying
of this presentation is prohibited.
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